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D

ecember 2011 marked China’s 10th anniversary as a
member of the World Trade Organization. Despite
progress on market reforms in a number of areas,
China has failed to live up to a wide range of promised WTO
commitments. To make matters worse, China has actually
regressed towards less open markets and “state capitalism”
in key sectors. China’s unfair currency manipulation has been
a flashpoint in its trade relations with the United States and we
must aggressively address that practice. But, China doesn’t rely
on currency alone to get an edge. Rather, it employs an entire
array of unfair tactics to block American exports and investments
and deny economic opportunity for our workers, manufacturers,
farmers and service providers.

If America’s economy is to experience the kind of growth necessary for
the middle class to thrive, American businesses must have the opportunity
to export freely to the world’s second largest economy. Currently, the United
States is last among major industrialized nations in the share of its economy
derived from exports.1
Chinese barriers are one of the reasons. If our exports to China increased by
just an additional 10%, that would add some $10 billion new American exports
and some 60,000 U.S. jobs.2 But right now, America’s approach to trade isn’t
working with China. The United States must counter China’s multifaceted trade
restrictions head on with an equally broad and sophisticated strategy of our
own—one that combines results-focused dialogue, aggressive enforcement,
stricter rules, and strong allies to assure that we get all that America bargained
for when China joined the WTO.
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THE PROBLEM
China uses a “playbook” of tactics to keep out American exports
The New England Patriots are a model NFL franchise, winning three Super
Bowls in the last decade and seemingly in contention for the Lombardi Trophy
every season. The Patriots win games through smart coaching, detailed preparation, and skilled, hard-nosed play.3 But they also prevail because of their legendary playbook—a detailed, phone-book-sized, color-coded compendium of plays
and strategies that the team often uses to dictate play and win games.4
Since joining the World Trade Organization (WTO) a decade ago, China has
become a fearsome competitor on the field of global trade, increasing exports
by almost 600% between 2000 and 2008 and growing at annual rates averaging
10%.5 China has achieved these gains by leveraging its tremendous productive
capacity, low labor and capital costs, and strong state support for export-driven
growth. And, in recent years, China has also employed an increasingly complex
“playbook” of trade policies and strategies, both fair and unfair, to advance its
economic interests—often at the expense of American competitors.
In this report, we crack open China’s trade playbook and detail some of its
key tactics. We focus especially on the unfair strategies that China uses to limit
American exports and investments—strategies that prevent our companies and
workers from scoring new business and good jobs. We argue that, if America is
to achieve a fairer and more beneficial trading relationship with China, we can’t
simply game plan for one or two plays. Instead, America must update our own
trade game plan so that we have a full array of strong and smart tactics to counter China’s stingy defense and assure that American companies and workers get
the full benefits of China’s WTO membership.

A Tilted Playing Field Stops America from Scoring
Trade barriers prevent U.S. exporters and workers from tapping into
the fast-growing China market
China is an increasingly lucrative market for U.S. exports. It’s America’s third
largest and fastest growing export market, accounting for over $100 billion in
U.S. exports of goods and services annually and growing by an average of over
15% each year.6 China now has the world’s largest mobile phone network, is the
largest producer of light vehicles, and leads the world in internet users. Over the
next decade, China is expected to be the largest source of global demand, as
it adds over 260 million new middle class consumers to the world economy and
actively encourages significantly increased private consumption.7
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But, as detailed below, China’s playbook of unfair trade barriers also significantly limits America’s ability to further advance our products, services and
investments in China’s growing market.8

Highlighting China’s Top Plays
Nine key ways China blocks American exports
In the sections below, we highlight nine of the most common and effective
“plays” that China uses—either individually or in combination—to block U.S. trade.
In football, coaches will often call a series of running plays to set up a pass.
With its track record of mixing and shifting tactics, and creatively adapting its
trade policies to create new barriers, China is no different. And it’s important to
note that this playlist is only a portion of the many trade tactics and strategies
that are part of China’s coordinated and evolving game plan for winning—within
or outside the rules—on trade.

# 1 L O C K O U T T H E P L AY E R S
Keeping American exporters and investors on the sidelines
In last year’s labor dispute, the NFL kept its players from competing by locking them out for 135 days. On trade, China locks out imports of fresh potatoes
from Idaho, Oregon, and Washington, while it continues to “study” a marketopening request that the United States first made in 2000!9
China’s many market access barriers make it difficult—if not impossible—for
America’s explosive offense of exporters and investors to be players in China’s
rapidly growing economy:
•

American firms seeking to invest—in sectors ranging from agriculture and
chemicals to energy and finance—are subject to increasingly tight rules
designed to shelter favored, inefficient or monopolistic Chinese firms.

•

U.S. banking, telecom, engineering, express delivery, and other service
firms face barriers that include cumbersome entry rules and discriminatory
capital requirements.

•

China’s inefficient and inconsistent customs clearance and valuation process can cause significant delays for American products at Chinese ports.

•

China’s “Great Firewall” keeps many American companies from providing
services and selling goods to China over the Internet.

•

Exports from American farms and ranches are frequently blocked by
China’s non-scientific agriculture rules, including China’s import bans on
U.S. beef and certain poultry products. 10
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And those American firms that actually get into China’s market often pay
more for the privilege. China’s tax system efficiently assesses VAT taxes on imports from U.S. companies, but frequently fails to collect VAT from their Chinese
competitors, due to poor enforcement, special deals or outright fraud.11

Piling on Penalties
Nearly all U.S. farm commodities—from wheat and soybeans to meat and
poultry—require a Chinese Quarantine Inspection Permit (QIP) to be imported
into China. But China’s arbitrary administration of QIPs often strands U.S. food
exports at China’s ports, imposes unnecessary costs on Chinese purchasers, and
creates commercial uncertainty for U.S. farm exporters. American traders are
hesitant to complain to Chinese authorities about problems with QIPs—lest they
incur the wrath of China’s food referees and face even more penalties as they are
sent to the back of the line or off the field.12

# 2 TA K E P E R F O R M A N C E E N H A N C E R S
Pumping up China’s domestic companies
Stimulants, steroids and other performance enhancing substances are against
the rules because they can give players an unfair advantage, often over more
skilled competitors. Similarly, it can be hard for strong American companies to
compete in China—and in U. S. and global markets—against “juiced-up” Chinese enterprises that benefit from China’s rampant subsidies.
China’s dizzying array of unfair and illegal subsidies includes massive government cash grants; raw materials at deep discounts; heavily discounted rates for
land, electricity and water; preferential loans; tax incentives and rebates; and
indirect benefits from lax enforcement of environmental, labor and intellectual
property laws.13 Since China joined the WTO, the United States has brought
three separate WTO cases against unfair Chinese subsidies.14 Late last year, the
U.S. Trade Representative (USTR) submitted to the WTO with a list of some 200
potentially problematic subsidies that China has failed to disclose as required by
WTO rules.15
China uses a variety of means to deliver performance-enhancing subsidies
that unfairly pump up its state-owned enterprises (SOEs) and other favored
domestic firms. For example:
•
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cially to industries like green technology that the government views as
critical to the nation’s economic development.16
•

China’s economic planners use export taxes, export quotas and tax
rebates to reduce the price of key raw materials for Chinese producers—
and raise them for everyone else. For instance, China’s export quotas on
17 “rare earth” elements have severely hurt China’s foreign competitors,
who face skyrocketing prices and dwindling supplies of materials that that
are critical to the production of batteries, communications devices and
hundreds of other products.17

•

Subsidies by China’s provincial and local governments account for some
20% of China’s industrial investment, and often go to sectors, such as
steel, that already have significant excess capacity.18

•

A wide range of government and business leaders and economists agree
that China’s significantly undervalued Yuan artificially lowers the price of
exports by Chinese producers to the United States, while making U.S.
exports to China from American competitors more expensive.19

Turn Out the Lights
In October 2011, SolarWorld America Inc. petitioned the U.S. Government
for relief against U.S. imports of solar cells from China. SolarWorld’s petition
identified a wide range of China’s subsidies to its solar producers—including
massive cash grants, heavily discounted materials and utilities, and multi-billiondollar preferential loans—and alleged that these unfair advantages have led to
the shutdown or downsizing of seven U.S. solar producers and the elimination
of thousands of U.S. solar jobs.20 In December 2011, the U.S. International Trade
Commission (USITC) preliminarily determined that these subsidies were causing
material injury to the U.S. solar industry.21

# 3 E X P L O I T H O M E F I E L D A D V A N TA G E
China as owner, player . . . and referee
In the NFL, as of 2009, the home team won 57% of regular season games.22
There’s no scientific explanation for this, but vocal support from the home crowd
(often referred to as the “12th man”) is no doubt a key contributor to this edge.
In China, the Government’s role as both owner and regulator makes it the ultimate “12th man,” giving domestic enterprises an often insurmountable home
field advantage.
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One-half of China’s economy is owned or effectively controlled by the
Chinese government, which uses SOEs as tools to advance important national
priorities, such as acquiring foreign technology and creating “national champion” companies—often in ways that violate China’s WTO commitments.23 Many
analysts contend, for example, that the primary job of China’s extensive network
of state-owned banks is to provide subsidized loans to Chinese SOEs.24
At the same time, U.S. companies report that the blurry line between China’s
government and its enterprises often leads to “favorable policy and regulatory
treatment” for their Chinese competitors. One unnamed U.S. company notes
that “Chinese regulatory agencies . . . tasked with non-discriminatory regulation
of specific markets . . . are now specifically engaged with the job of promoting Chinese national champions.”25 A U.S. Chamber of Commerce analysis of
China’s indigenous innovation program warns international government and
technology company leaders that “the same ministers they meet in Beijing for
friendly trade talks are also directing plans for creating Chinese technologies
and companies to replace them.26

Wearing Two Headsets
In the decade since it joined the WTO, China has never licensed any American
(or other foreign) telecom firm to provide basic telecommunications services.
It’s hardly surprising that American telecom services firms have been informally
banned from entering China’s basic telecommunications market. Telecom in China
is overseen by the Ministry of Industry and Information Technology, which serves
as China’s nominally independent telecom regulator—at the very same time it
also acts as a key business leader responsible for actively promoting China’s
competing state-owned telecom sector.27

#4 CHANGE THE RULES
Imposing China’s “homegrown” standards
In the NFL, the Competition Committee can propose rule changes, which are
then put to a vote of the team owners. When it comes to technical standards,
however, China is not so democratic, often simply imposing rules that unfairly
favor its domestic producers.
Technical standards establish requirements for products and services, and
can include product and service characteristics (such as the composition and
purity of a chemical) as well as symbols, packing, and labeling requirements.28
China seeks to shield its home teams from foreign technologies by developing
and mandating unique Chinese technical standards in sectors ranging from
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autos, information technology, and television to software and fertilizer. These
homegrown standards differ from well-established international standards and,
because they are often not technology neutral, can require product modifications that place huge additional costs on foreign competitors.29 China often
compounds standards barriers for American companies by denying them meaningful participation in standards development and by imposing discriminatory
testing and certification procedures that can block or delay imports and significantly raise their cost.30
According to a recent survey, almost half of U.S. companies doing business
in China believe that China’s standards process is “primarily a tool to protect
[China’s] local market.” More than half identified the abuse of standards as the
most prevalent form of Chinese protectionism.31

The Rules for Wireless... in Chinese
The Chinese company Nufront has developed, with Chinese government funding,
a new wireless broadband technology, Enhanced Ultra-High Throughput (EUHT)
WLAN. The company has recently proposed that this technology become China’s
new national standard for wireless broadband devices—no doubt because such
a technology-specific standard would seriously discriminate against foreign
competitors who produce products under internationally accepted standards.32

# 5 S T E A L T H E P L AY
“Absorbing” American ideas
The football huddle was invented in 1890, when Gallaudet University’s team
of deaf players noticed that opponents were stealing their hand signals.33 In
trade, China has had a field day appropriating America’s most important set of
plays—the intellectual property (IP) and innovative ideas on which over half of
American exports now depend.34
The extent of China’s outright IP theft—and its impact on the U.S. economy—is staggering. Business groups estimate that 99% of China’s music and 78%
of its personal computer software is pirated. China’s massive failure to enforce
the intellectual property rights of U.S. companies effectively provides free intellectual property to Chinese firms. This includes some $2 billion in benefits to
Chinese internet firms that profit from reselling music that they’re essentially
allowed to pilfer for free.
According to China’s own estimates, between 15 to 20% of the products
made in China are counterfeits. Over three-quarters of the counterfeited and
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pirated goods seized by U.S. customs in 2010 originated in China or Hong
Kong. A recent analysis by the U.S. International Trade Commission estimates
that China’s infringement of IP rights cost America’s IP-intensive firms over $48
billion annually in lost sales, royalties and license fees.
China’s IP theft also saps a key driver of American economic growth and
good jobs. The USITC estimates that, if China protected IP at levels comparable
to the United States, U.S. exports and affiliate sales to China would increase by
$107 billion and the U.S. economy would add some 2.1 million jobs.35
China’s broader appropriation of key American technologies is perhaps
even more troubling because it is encouraged and, indeed, directed by China’s
government. Chinese leaders give the highest priority to a complex web of
“indigenous innovation” policies designed to vault China into global technological leadership by systematically “assimilating and absorbing” advanced
technologies from outside China. A recent U.S. Chamber of Commerce analysis
ominously notes that indigenous innovation “is considered by many international technology companies to be a blueprint for technology theft on a scale
the world has never seen before.”36
China uses a variety of means to acquire ideas and technologies from American and other foreign firms, including:
•

Forcing technology transfer to a Chinese joint venture partner (often a
Chinese SOE) as a condition for market access to high technology sectors
like automotive and aviation.37

•

Using product testing and approval systems to delay the introduction of
foreign technologies while China studies foreign designs and production
processes.

•

Making it easier for its domestic companies to use China’s patent system
to retaliate against IP lawsuits filed abroad by foreign competitors.

•

Employing the standards process to attempt to force the transfer of IP,
including printing and information security technology, to Chinese firms.38

•

Permitting free access to protected foreign content through—in the
words of one U.S. company—a “conscious policy” relying on an
“under-resourced” and ineffective administrative system to deal with IP
infringements.39

U.S. business executives have likened China’s indigenous innovation policies
to “the Borg in ‘Star Trek,’ an enormous organic machine assimilating everything
in its path, in this case the inventions of other nations.” A top executive with a
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U.S. technology firm operating in China notes that China’s indigenous innovation
program “isn’t just the crisis of the day for U.S. business. It’s the crisis.”40

Chinese Copycats
Massachusetts-based American Superconductor (AMSC) makes
advanced electronic systems for wind turbines. In the spring of 2011,
AMSC’s biggest customer, Chinese wind turbine giant Sinovel, began
refusing to accept and pay for AMSC’s product shipments. In June, AMSC
found out why—its engineers in China discovered a near perfect knockoff of AMSC’s proprietary control software in a Sinovel wind turbine.
Sinovel claims that AMSC’s products no longer meet Chinese regulations.
But legal experts note that Chinese companies often cite Chinese regulations as a pretext when they’ve stolen what they’re after and want to
abandon a no-longer-needed Western technology partner.41

#6 HIDE THE BALL
China’s hidden rules
A skilled quarterback can catch a defense flatfooted by faking a handoff
to the running back, hiding the ball, and throwing for a touchdown. Similarly,
American exporters and investors are often burned by hidden rules under
China’s opaque system of laws and regulations.
When China joined the WTO, it agreed that it would only enforce laws,
regulations, and measures that were published and readily available and that it
would provide translations and reasonable periods to comment on proposed
measures.42 A decade later, however, China’s lack of transparent rulemaking and
government decision making is still a major and, indeed, growing concern for
American companies. China’s closed and unclear system of rules makes it difficult for American companies to export, obtain licenses, protect their intellectual
property, and contribute to standards development. And, importantly, it can also
hide official favoritism for Chinese companies.43
American exports face a wide variety of transparency barriers in China:
•

The USTR reports that many Chinese departments still issue rules without
first providing notice, WTO-mandated translations, and the required 30day comment period.44

•

U.S. service providers note that China frequently changes its laws, regulations and administrative practices on services without warning.45
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•

U.S. farm and food exports are stymied by China’s non-transparent application of food safety (or “SPS”) rules. Between 2003 and 2011, the United
States identified over 250 SPS measures that constrain U.S. farm exports
and that were never even notified, as required, to the WTO.46

•

U.S. companies complain that requests for comments “typically come at
the 11th hour,” providing them little time for translation and comment. A
number of companies suspect that China’s comment procedures may be
“mere window dressing” given China’s unwillingness to act on comments
and suggestions.47

•

China’s often-closed drafting process for important laws, including postal,
telecom, and insurance legislation, denies U.S. express delivery, technology, and other firms the opportunity to offer meaningful comment, in
violation of China’s commitments to the WTO.48

The Game’s Unwritten Rules
In 2009, China confirmed to U.S. officials that it was requiring that all mobile
phones sold in China be set up to use China’s unique Wi-Fi standard, even though
China had never written down or published this key requirement or notified it to
the WTO.49

# 7 C H A N G E T H E P L AY
Switching up China’s trade barriers
Quarterback Peyton Manning is legendary for his computer-like ability to
analyze the defense and change the play before the football is snapped. In
recent years, China has shown similar mastery in frustrating American exports
and investments by moving deftly from one unfair trade barrier to another.
China has very effectively used this tactic to dominate its home market for
wind turbines and severely restrict foreign competition. In 2005, China required
that wind turbines sold in China have 70% Chinese content. This restriction and
other policies caused the foreign share of China’s wind turbine market to plummet from 75% in 2004 to 14% in 2009. After repeated complaints by the United
States and other foreign governments, China eliminated the 70% requirement
in late 2009. By this point, however, China’s move was largely symbolic because
Chinese producers now dominated their home market.
To assure this dominance continues, China now makes foreign wind manufacturers play “whack-a-mole” with an ever-changing array of new wind power
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restrictions. Lawyers for one company have identified 36 separate wind sector
regulations that conspire together to keep foreign wind products out of China.50

#8 BEND THE RULES
Searching for holes in China’s trade obligations
Some teams try to gain advantage by using unfair tactics that, while anticompetitive in spirit, may not be explicitly against the rules. Similarly, China
often adopts policies that flout core principles of international trade but may not
be fully covered by the rules of world trade.
China’s evolving requirements for foreign investors are a good example of
this tactic. When China joined the WTO, it agreed not to restrict foreign investment with “performance requirements,” such as rules that dictate technology
transfer, or require local content or exports. Over the last decade, China has
largely eliminated these explicit requirements. However, some Chinese investment rules still “encourage” foreign investors to transfer technology or meet
other performance requirements. And according to the USTR, this “encouragement” can effectively amount to a “requirement” in China, especially because
Chinese officials have great discretion in reviewing foreign investment applications.51 But, because these performance “encouragements” are not explicitly
required, they may be harder to challenge under WTO rules.

The China Two-Step
According to the U.S.-China Economic and Security Review Commission, “China
has grown more assertive and creative in using WTO procedures to alleviate,
eliminate, and avoid certain restrictions in [its WTO obligations].” Trade experts
note that China often follows a consistent pattern: First it announces trade
restrictions that go far beyond international norms and that greatly advantage
China’s domestic enterprises. Then, after strong international criticism, China
selectively relaxes these rules in ambiguous ways that often maintain restrictions
but complicate WTO challenges.52

#9 RUN OUT THE CLOCK
Foot dragging on WTO obligations
If a football team is leading late in the game and has the ball, it will often
slow down play to “run out the clock” and keep its opponent from scoring. In
trade, China has continued a years-long pattern of delay in meeting key WTO
commitments, while it continues to reap the many rewards of WTO membership.
February 2012

China’s Trade Barrier Playbook: Why America Needs a New Game Plan -

11

The Economic Program

www.ThirdWay.org

When China joined the WTO in December 2001, it gained the significant
benefit of fuller access to global markets. In exchange, China agreed to implement a wide range of market-opening reforms, with most key commitments
to be phased in by December 2006. China made very noteworthy progress in
reforming its economy in its first five years in the WTO. Indeed, in some key
sectors, China is actually more open than our other trading partners, including
Japan and Europe. But the reform process stalled in early 2006 and, in key
areas, actually began to backslide toward more trade barriers, restrictive rules,
and “state capitalism” beginning in 2008.53
Ten years into its WTO membership, China continues to dawdle in implementing key WTO commitments, slacks off on its adherence to a number of
core WTO principles, and even delays keeping new vows to correct past broken
promises.54
Examples of China’s foot dragging on key WTO commitments include the
following:
•

In 2001, China promised to open its vast government market to American
exporters by joining the WTO’s Government Procurement Agreement
(GPA) “as expeditiously as possible.” But China did not formally begin
GPA negotiations until late 2007, and has since submitted a series of inadequate offers. All while making it even harder for U.S. firms to compete
in its $200 billion procurement market, contrary to basic WTO negotiating
principles.55

•

Under its WTO promises, China was required to allow U.S electronic payment providers to issue their own RMB (Yuan) payment cards beginning in
2007. Instead, China continues to require that RMB bank cards be “cobranded” with a Chinese government-protected monopoly. China’s years
of stalling have forced the United States to initiate dispute settlement in
the WTO.56

•

China was required to eliminate its state monopoly on imports of “cultural
products” (like movies, books and magazines) by December 2004. After
China failed to meet this deadline, the United States brought a challenge
before the WTO in 2007 and won. In response, China changed its regulations, but did so in a way that would enable China to continue to deny
trading rights to U.S. firms.57

•

China has failed to respond for over a year to petitions by U.S. express
delivery firms to provide domestic express delivery services in China, in
violation of China’s WTO obligations and its own administrative procedures law.58
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We’ll Play by the Rules . . . We Promise.
In its most recent report, the U.S.-China Economic and Security Review
Commission pointedly noted that “China has a history of making promises and
delivering little, particularly when doing as little as possible benefits the Chinese
economy….” According to then Commerce Secretary (and now U.S. Ambassador
to China) Gary Locke, “the fundamental problem [with China] often boils down to
the distance between the promise of China’s government and its actions.”59

China was able to score touchdowns in trade by joining the WTO. Ever since,
China has been padding its lead and denying American competitors a chance to
put points on the board by delaying action on its WTO obligations.

THE SOLUTION
An American trade game plan for China
Responding to China’s multifaceted trade barrier playbook requires an equally sophisticated strategy by the United States. Against a wily competitor like
China, it’s unrealistic to assume that America can increase its exports to China
if it simply runs a few plays, no matter how well designed. Instead, we need a
comprehensive collection of good tactics that are well adapted to the variety of
trade challenges posed by China.
In the sections below, we highlight some of the key plays that America
should include in an updated trade game plan for China.

#1 APPEAL TO THE COMMISSIONER
Aggressively use the WTO disputes process
If players, coaches or teams feel that there’s been foul play or unfair treatment, they can appeal to the NFL’s powerful Commissioner. Similarly, when good
faith negotiations with China fail, the United States must be prepared to more
aggressively challenge China’s unfair trade practices through the WTO disputes
process and WTO rules.
The United States has a strong track record of successfully using the WTO’s
disputes process to compel China to eliminate practices that violate the WTO’s
rules. Of the 14 WTO disputes brought against China as of October 2011, the
United States initiated 12, including five cases since the Obama Administration
took office in 2009.60 More recently, the USTR has also used the WTO’s procedures to compel China to account for its failure to notify the WTO of some
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200 different subsidy programs and for its censorship barriers to trade over the
Internet.61
The United States should seek to maximize its trade enforcement resources
by continuing to challenge Chinese trade practices that are systemic and
have the greatest economic impact. These might include cases against the
most egregious of the subsidies identified in the USTR’s recent “counternotification” on China’s extensive subsidies, challenges to China’s continuing
“whack-a-mole” restraints on access to its clean energy market, and cases that
confront China on its failures to abide by WTO core principles, such as assuring openness and meaningful participation in making and applying rules and in
adjudicating trade cases.
The United States should also be prepared to push back when China tries to
use the WTO’s rules and disputes process to undo its WTO commitments or to
retaliate against its trading partners. Ideally, we will be able to convince China
that these actions undercut its own credibility at the WTO—and lead by example
in our own WTO compliance. However, we should also let China know that we
are prepared to respond forcefully to these abuses.62 America will never be able
to “out-protectionist” China.63 But we should make it clear that China will never
“out-lawyer” the United States.

#2 BUILD A STRONGER LEAGUE
Work with other trading partners
China’s strong reaction to developments at last November’s APEC trade
summit illustrates the power of working with like-minded countries.64 The announcement of the outlines of a comprehensive and high-standard Trans Pacific
Partnership (TPP) deal by the United States and its eight TPP partners—and
expressions of interest in the TPP by Canada, Japan and Mexico—sent a clear
message to China that key countries in its region want to move beyond a lowstandard, high-barrier model for trade.65
The United States should build on this success by concluding the TPP, using
the TPP’s leverage to obtain real and measurable trade reforms from potential
new members, and seeking expanded, high-standard trade with other partners,
including the European Union. And, while we can use these efforts to create
international leverage against China’s more restrictive trade policies, America
must also emphasize that we would enthusiastically welcome China’s interest in
joining a growing circle of countries that are more fully committed to removing
unfair barriers to trade.
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The APEC summit also highlighted America’s increased international credibility on trade, gained largely as a result of last year’s passage of trade deals
with Colombia, Korea, and Panama. The United States can further enhance
its international influence in trade by continuing to pursue a strong marketopening trade agenda and by assuring that the Obama Administration and
future administrations can conclude new trade deals under renewed Trade
Promotion Authority.

#3 PUT POINTS ON THE BOARD
Use a “Rules Plus” approach to achieve results
A football team can gain more yards than its opponent, hold the ball longer,
and have more big plays. But none of that matters if it doesn’t actually score
more points and win the game.
Too often, while the United States is looking at the WTO rulebook, China is
staring intently at the economic scoreboard. We must, of course, continue to
press China to meet all its WTO obligations and closely monitor whether China
follows through on its promises to play by the rules. But, especially on critical
trade issues, we must also focus on the final score for America.66
On the issue of intellectual property protection, for example, we must continue to demand that China meet its WTO obligations by, among other things,
fully enforcing its laws and enacting more effective criminal penalties.67 At the
same time, however, we must insist that China deliver concrete and measurable
results in the form of greater protection of American IP, increased trade for
American companies, and the achievement of specific piracy reduction levels.
(And, if China fails to meet these goals, we should even consider pressing it
to voluntarily make up the difference through greater government purchase of
legitimate IP-related products.) Such a “Rules Plus” approach to China’s WTO
compliance will help assure that American exporters and workers better reap the
benefits that China promised when it joined the WTO.

# 4 C H O O S E T H E R I G H T F O R M AT I O N
Pursue an array of results-oriented dialogues
Success or failure on the football field is often a matter of making sure that
players are in the right position to succeed before a play starts. Solving problems in America’s complex trade relations with China requires a sustained and
comprehensive approach that begins with putting our negotiators in the right
position by structuring properly focused dialogues.
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Despite our many trade issues with China, frank discussions—including talks
through the Joint Commission on Commerce and Trade (JCCT) and the Strategic and Economic Dialogue (S&ED)—have proven to be effective in eliminating
specific Chinese barriers to U.S. exports, in areas ranging from IP and indigenous
innovation to government procurement and farm barriers.68 But critics both
inside and outside the government increasingly believe that these dialogues
could be better structured to achieve results for the United States.
For high-level dialogues like the JCCT and S&ED, the United States should
substantially pare down the number of issues and participants in its discussions
with China, to assure that these key dialogues remain focused on achieving
concrete results on the most critical trade issues for the United States. While we
already have a broad range of existing trade dialogues with China (63 by one
count), the United States should also, where appropriate, seek new specialized
dialogues to solve pressing market access issues, such as a proposed industrygovernment working group to increase imports of U.S. goods by Chinese consumers.69 And the United States should more effectively use talks with China’s
regional and local officials to spotlight those politically ambitious provincial
officials who are not following through on trade reforms mandated by China’s
national leaders.
The United States should also use the WTO and other international forums,
including the WTO’s specialized committees and its Trade Policy Review Mechanism, to address and resolve its bilateral trade issues with China, and work more
closely with Europe and other trading partners that face similar market access
issues with China.

#5 CHANGE THE RULEBOOK
Write new rules for current and emerging issues
After the Patriots beat the Indianapolis Colts in a key 2004 playoff game by
roughing up Colt pass receivers and impeding their path to the ball, then-Colts
President Bill Polian successfully lobbied the Competition Committee to put
more constraints on pass defenders.70 The United States should similarly work to
revise trade rules to address China’s current and emerging trade barriers.
To do so we should collaborate with other countries to establish stronger
international disciplines on issues like state subsidies and SOEs, including
requiring that SOEs compete on a commercial basis. Additionally, the United
States and its allies should continue to press the WTO and/or other international bodies to establish clear and enforceable international restrictions on
unfair currency manipulation.
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The United States should also look to negotiate new rules governing our
bilateral trade and economic relationship with China. Concluding a bilateral
investment treaty with China would reduce China’s restrictions on U.S. investment and services trade, limit China’s ability to require indigenous innovation
as an investment condition, and create new restrictions on China’s SOEs.71 The
United States should also seek to limit the many day-to-day impediments that
U.S. exporters face in China by pursuing broad trade facilitation talks with China.

# 6 S P E N D M O R E O N O U R P L AY E R S
Spend wisely on new trade resources
To make a competitive leap, teams will often increase their payroll to sign
needed free agent talent. Similarly, to effectively address China’s many barriers
to U.S. exports, our trade agencies need more people and resources.
Recent modest funding increases for trade agencies will be helpful,
especially the $3.6 million budget increase that will fund at least four new,
Chinese-speaking staff at USTR to monitor and enforce China’s WTO compliance. But bringing prompt and successful trade actions also requires much
detailed groundwork by investigators at the Departments of Commerce and
Agriculture, especially in the case of China’s many undisclosed subsidies and
multifaceted nontariff trade barriers.
The Administration should consider recommending additional China-specific
funding for these agencies in connection with its required report to Congress on
USTR’s China enforcement resources.72 Additionally, Congress and the Administration should explore additional ways to leverage current government resources
and use the considerable expertise of private sector trade experts and investigators who routinely investigate China’s trade practices.

#7 PROMOTE BENEFITS OF SPORTSMANSHIP
Focus on what’s important to China
Despite its many failures to meet WTO obligations, China has made considerable progress in opening its market since joining the WTO. Additionally,
many of China’s own leaders recognize that further reforms can significantly help
China and its people.73 The United States should redouble its efforts to convince
China’s government, business and thought leaders that playing by the rules is
ultimately in China’s own interest. America might note, for example, that:
•
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•

Protecting IP is critical if China is to develop its own new ideas and build a
real innovation-based economy.

•

Fair, international technical standards will help Chinese companies sell
innovative products in foreign markets.

•

Assuring fairness for U.S. investors will win China allies as it seeks to
increase its own investment in the United States.

China’s leaders have also recently announced that they intend to use the
WTO process to maintain China’s exports in the face of trade barriers imposed
by other countries.74 The United States should certainly encourage China to
bring its legitimate trade complaints to the WTO. But we should also stress the
benefits to China of assuming a greater leadership role in the WTO. The power
of China’s example in eliminating its own trade barriers, as well as a more constructive role for China in global trade negotiations, would do much to bolster
the system of open trade that has helped China perhaps more than any other
nation over the last decade.

CONCLUSION
It is time for the United States to step up its game and win a fairer and more
beneficial trading relationship with China. To do this, our “coaches” in the
Administration, Congress and the private sector need to break down China’s
trade barrier playbook and counter it with an updated, comprehensive American
game plan. This aggressive American playbook should certainly use tough
tactics, hard-hitting plays, and strong teammates to help our companies and
workers score more exports in China. But it must also seek to convince China
that playing fair is ultimately in its own interest and that, as a global economic
power, China should fear neither fair rules nor strong competitors.
Once America designs a new trade playbook for China, we need to make
sure we can execute. That means focusing on our own economic fundamentals—including excellent training for our workers, well-designed incentives for
innovation, efficient infrastructure, reasonable rules, a sound economy and effective backing from our trade officials. After all, even New England Patriots head
coach Bill Belichick—who is legendary for his massive playbook and obsessive
attention to game plans—recognizes that playbooks alone don’t win games: “In
the end, it comes down to . . . blocking and tackling and running and throwing
and catching and kicking and solid fundamentals and all that.”75
A new U.S. game plan for China will allow America to go on offense,
breaking down China’s unfair trade barriers and providing more opportunity
for American exporters and workers to sell to hundreds of millions of new
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middle class consumers in China. With a well-prepared team and a solid,
aggressive trade strategy, no team can match America’s on the global
economic gridiron.
*

*

*

THE AUTHORS
Ed Gerwin is a Senior Fellow for Trade and Global Economic Policy at Third Way and
can be reached at egerwin@thirdway.org. Ryan McConaghy is Director of the Third Way
Economic Program and can be reached at rmcconaghy@thirdway.org.
ABOUT THIRD WAY
Third Way is a moderate think-tank that answers America’s challenges with modern ideas
aimed at the center. We advocate for private-sector economic growth, a tough and smart
security strategy, a clean energy revolution, bold education and anti-poverty reforms, and
progress on divisive culture issues.
For more information about Third Way please visit www.thirdway.org.

February 2012

China’s Trade Barrier Playbook: Why America Needs a New Game Plan -

19

The Economic Program

www.ThirdWay.org

ENDNOTES
1 The World Bank, “Exports of goods and services (% of GDP).” Accessed January 20,
2012. Available at: http://data.worldbank.org/indicator/NE.EXP.GNFS.ZS.
2 The Commerce Department estimates that each $1 billion in exports supports 6,000
manufacturing jobs. United States, Department of Commerce, “Obama’s Export Promotion
Cabinet Members Highlight Administration’s Effort to Boost Exports and U.S. Jobs,” Press
Release, March 22, 2010. Accessed January 20, 2012. Available at: http://www.commerce.
gov/news/press-releases/2010/03/22/obamas-export-promotion-cabinet-members-highlightadministrations-eff.
3 And, as illustrated by the 2007 “Videogate” scandal, the Patriots are not above breaking
an occasional rule to gain advantage. Tom Pedulla, “Belichick Apologizes for ‘Videogate,’” USA
Today, September 14, 2007. Accessed November 22, 2001. Available at: http://www.usatoday.
com/sports/football/nfl/patriots/2007-09-12-belichick-apology_N.htm.
4 David Fleming, “The Book of Life,” ESPN Magazine. Accessed November 21, 2011.
Available at: http://proxy.espn.go.com/espnmag/story?id=3199610.
5 Organization for Economic Cooperation and Development, “OECD.Stat Extracts:
Country Statistical Profiles 2010: China.” Accessed November 21, 2011. Available at: http://stats.
oecd.org/index.aspx?queryid=23114.
6 Wayne M. Morrison, “China-U.S. Trade Issues,” Report, Congressional Research Service,
September 30, 2011. Accessed November 21, 2011. Available at: http://www.fas.org/sgp/
crs/row/RL33536.pdf. See also United States, House of Representatives, Committee on Ways
and Means, “An Assessment of China’s Trade and Industrial Policies—and How to Address
Them,” Testimony of John Frisbie, President US-China Business Council, 111th Congress, 2nd
Session, June 16, 2010, p. 2. Accessed November 21, 2011. Available at: https://www.uschina.
org/public/documents/2010/06/uscbc_written_testimony.pdf; See also United States House
of Representatives, Committee on Ways and Means, “Hearing on the U.S.-China Economic
Relationship,” Written Submission by the Emergency Committee for American Trade (ECAT),
112th Congress, 2nd Session, October 25, 2011, pp. 2-4. Accessed January 18, 2012. Available
at: http://www.ecattrade.com/#!advocacy.
7 United States, House of Representatives, Committee on Ways and Means, “Hearing
on the U.S.-China Economic Relationship,” Testimony of Dr. Lael Brainard, Under Secretary for
International Affairs, U.S. Department of the Treasury, 112th Congress, 1st Session, October
25, 2011. Accessed November 21, 2011. Available at: http://waysandmeans.house.gov/
UploadedFiles/Brainard_Testimony_Before_Ways_and_Means_.pdf; See also Morrison, p. 5.
8 Some of China’s trade barriers result from circumstance rather than strategy. China’s
market-opening policies can be undermined by insufficient implementation and enforcement,
corruption, conflicts among government departments and state-owned firms, or provincial
leaders who fail to follow the national government’s direction. But other barriers are much more
intentional. These include practices that rig the game for China’s state-owned enterprises, an
ever-shifting array of interconnected “indigenous innovation” policies designed to force the
transfer of American technology, and a conscious policy to tolerate and even promote the
large scale theft of American intellectual property. United States, House of Representatives,
Committee on Ways and Means, “Hearing on the U.S.-China Economic Relationship,” Written
Submission by the Emergency Committee for American Trade (ECAT), pp. 1-9; See also U.S.China Business Council, “USCBC 2011 China Business Environment Survey Results: Market
Growth Continues, Companies Expand, But Full Access Elusive for Many,” Membership
Survey, 2011. Accessed November 21, 2011. Available at: https://www.uschina.org/public/
documents/2011/10/membership_survey_english.pdf.

February 2012

China’s Trade Barrier Playbook: Why America Needs a New Game Plan -

20

The Economic Program

www.ThirdWay.org

9 United States Trade Representative, “2010 Report on Sanitary and Phytosanitary
Measures,” pp. 32-37. Accessed January 3, 2012. Available at: http://www.ustr.gov/sites/default/
files/SPS%20Report%20Final(2).pdf.
10 United States Trade Representative, “2011 Report to Congress on China’s WTO
Compliance,” December 2011, pp. 68-74, 95-108, 74-86, 28-31. Accessed December 19,
2011. Available at: http://www.ustr.gov/webfm_send/3189. See also Doug Palmer, “U.S. pushes
China to explain commercial internet curbs,” Reuters, October 19, 2011. Accessed November
28, 2011. Available at: http://www.reuters.com/article/2011/10/19/us-usa-china-internetidUSTRE79I54320111019.
11 United States Trade Representative, “2011 Report to Congress on China’s WTO
Compliance,” p. 43.
12 Ibid, pp. 84-85.
13 U.S.-China Economic and Security Review Commission, 2011 Report to Congress,
November 2011, p. 75. Accessed January 18, 2012. Available at: http://www.uscc.gov/annual_
report/2011/annual_report_full_11.pdf.
14 Morrison, pp. 25-29. In early 2009, China announced an assortment of financial supports
for 10 of its key economic sectors, aid that helped insulate them from the worst effects of the
global recession. Ibid.
15 United States Trade Representative, “United States Details China and India Subsidy
Programs in Submission to WTO,” Press Release, October 6, 2011. Accessed November 28,
2011. Available at: http://www.ustr.gov/about-us/press-office/press-releases/2011/october/
united-states-details-china-and-india-subsidy-prog.
16 Morrison, pp. 27-28.
17 United States Trade Representative, “2011 Report to Congress on China’s WTO
Compliance,” pp. 39-40. See also Peter C. Dent, Electron Energy Corp., “China’s WTO
Compliance,” USTR Docket USTR-2011-0005, October 4, 2011. Accessed November 28, 2011.
Available at: http://www.regulations.gov/#!documentDetail;D=USTR-2011-0005-0014.
18 United States Trade Representative, “2011 Report to Congress on China’s WTO
Compliance,” p. 44.
19 Wayne M. Morrison and Marc Labonte, “China’s Currency: An Analysis of the Economic
Issues,” Report, Congressional Research Service, August 3, 2011. Accessed December 20, 2011.
Available at: http://www.fas.org/sgp/crs/row/RS21625.pdf.
20 Coalition for American Solar Manufacturing, “Fact Sheet—U.S. Manufacturers of Solar
Cell Antidumping and Subsidy Cases Against China,” Accessed November 28, 2011. Available
at: http://www.americansolarmanufacturing.org/fact-sheet/.
21 United States International Trade Commission, “Crystalline Silicon Photovoltaic Cells
and Modules from China,” Inv. Nos. 701-TA-481 and 731-TA-1190 (Preliminary), USITC Pub.
No. 4295, December 2011, p.1. Accessed January 23, 2012. Available at: http://www.usitc.gov/
trade_remedy/731_ad_701_cvd/investigations/2011/cspv_cells_and_modules/preliminary/PDF/
Publication_4295_Solar%20cells.pdf.
22 Brian Burke, “Hawks, Doves, and Home Field Advantage,” AdvancedNFLStats.com,
September 12, 2009. Accessed November 23, 2011. Available at: http://www.advancednflstats.
com/search/label/home%20field%20advantage?max-results=100.

February 2012

China’s Trade Barrier Playbook: Why America Needs a New Game Plan -

21

The Economic Program

www.ThirdWay.org

23 Andrew Szamosszegi and Cole Kyle, ”An Analysis of State-owned Enterprises and
State Capitalism in China,” Report prepared by Capital Trade, Incorporated for the U.S.-China
Economic and Security Review Commission, October, 26, 2011, pp. 1-3. Accessed December 5,
2011. Available at: http://www.uscc.gov/researchpapers/2011/10_26_11_CapitalTradeSOEStudy.
pdf.
24 Morrison, 27.
25 The U.S.-China Business Council, pp. 13, 20.
26 James McGregor, “China’s Drive for ‘Indigenous Innovation’: A Web of Industrial
Policies,” Report Prepared by APCO Worldwide for the U.S. Chamber of Commerce, p. 16.
Accessed December 7, 2011. Available at: http://apcoworldwide.com/content/PDFs/Chinas_
Drive_for_Indigenous_Innovation.pdf.
27 United States Trade Representative, “2011 Report to Congress on China’s WTO
Compliance,” pp. 103-105. See also Coalition of Service Industries, “China’s Compliance with
WTO Commitments: Tenth Year Review,” Addendum, p. 28.
28 United States Trade Representative, “2010 Report on Technical Barriers to Trade,” pp.
8-10. Accessed January 3, 2012. Available at: http://www.ustr.gov/sites/default/files/SPS%20
Report%20Final(2).pdf.
29 United States Trade Representative, “2011 Report to Congress on China’s WTO
Compliance,” pp. 49-56.
30 The U.S.-China Business Council, p. 17. See also United States Trade Representative,
“2011 Report to Congress on China’s WTO Compliance,” pp. 56-59.
31 The U.S.-China Business Council, p. 17.
32 United States, House of Representatives, Committee on Ways and Means, “Hearing on
the U.S.-China Economic Relationship,” Written Submission by the Emergency Committee for
American Trade (ECAT), pp. 8-9. See also United States Information Technology Office, “UHT/
EUHT Standard,” Accessed December 14, 2011. Available at: http://www.usito.org/dev/policywork/standards-conformity/uhteuht-standard.
33 Gallaudet University, “The Football Huddle.” Accessed November 23, 2011. Available
at: http://oes.gallaudet.edu/washingtondc/City_Life/.
34 United States, Senate, Committee on Finance, “Combating Unfair Practices in the
Innovation Economy,” Statement of Robert D. Atkinson, President, Information Technology and
Innovation Foundation, 110th Congress, 2nd Session, May 22, 2008, p. 6. Accessed December
8, 2011. Available at: http://www.itif.org/files/atkinsonfinancecommitteetestimony.pdf.
35 U.S.-China Economic and Security Review Commission, pp. 81-83; see also Michael
Schlesinger, International Intellectual Property Alliance (IIPA), Testimony before the U.S.-China
Economic and Security Review Commission, Hearing on China’s Intellectual Property Rights and
Indigenous Innovation Policy, May 4, 2011. Accessed January 31, 2012. Available at: http://www.
uscc.gov/hearings/2011hearings/written_testimonies/11_05_04_wrt/11_05_04_schlesinger_
testimony.pdf; See also United States International Trade Commission, “China: Effects of
Intellectual Property Infringement and Indigenous Innovation Policies on the U.S. Economy,”
Inv. No. 332-519, USITC Pub. No. 4226, May 2011, pp. xviii-xix. Accessed December 8, 2011.
Available at: http://www.usitc.gov/publications/332/pub4226.pdf.
36 McGregor, pp. 4-15.
37 United States International Trade Commission, p. 5-6.

February 2012

China’s Trade Barrier Playbook: Why America Needs a New Game Plan -

22

The Economic Program

www.ThirdWay.org

38 McGregor, p. 5. See also Office of United States Trade Representative, Trade Policy
Staff Committee, “China’s Compliance with its Commitments to the World Trade Organization,”
Written Comments of the Information Technology Industry Council, September 26, 2011, pp.
7-12.
39 The U.S.-China Business Council, p. 15.
40 John Bussey, “U.S. Firms, China Are Locked in Major War Over Technology,” The Wall
Street Journal, February 2, 2011. Accessed December 8, 2011. Available at: http://online.wsj.
com/article/SB10001424052748703439504576116152871912040.html.
41 Erin Ailworth, “Data theft case may test US, China ties,” The Boston Globe, September
19, 2011. Accessed December 19, 2011. Available at: http://articles.boston.com/2011-0919/news/30176716_1_alternative-energy-china-ties-data-theft-case; See also Joan Lappin,
“American Superconductor and its Rogue Employee Both Duped by Sinovel,” Forbes,
September 27, 2011. Accessed December 19, 2011. Available at: http://www.forbes.com/sites/
joanlappin/2011/09/27/american-superconductor-and-its-rogue-employee-both-duped-bysinovel/.
42 World Trade Organization, “Accession of the People’s Republic of China,” November
10, 2001, WT/L/432. Accessed November 30, 2011. Available at: http://www.wto.org/english/
thewto_e/acc_e/completeacc_e.htm#chn.
43 The U.S.-China Business Council, p. 21. See also The American Chamber of
Commerce, People’s Republic of China, “2011 Business Climate Survey,” p. 11. Accessed
November 30, 2011. Available at: http://www.amchamchina.org/upload/cmsfile/2011/03/22/
efb2ab9d3806269fc343f640cb33baf9.pdf.
44 United States Trade Representative, “2011 Report to Congress on China’s WTO
Compliance,” pp. 109-111.
45 Coalition of Service Industries, p. 5.
46 United States Trade Representative, “2011 Report to Congress on China’s WTO
Compliance,” pp. 79-83.
47 The U.S.-China Business Council, p. 21.
48 Coalition of Service Industries, p. 6.
49 United States Trade Representative, “2010 Report to Congress on China’s WTO
Compliance,” December 2010, p. 59. Accessed November 28, 2011. Available at: http://www.
ustr.gov/webfm_send/2596; See also United States Trade Representative, “2010 Report on
Technical Barriers to Trade,” p. 74.
50 McGregor, p. 33.
51 United States Trade Representative, “2011 Report to Congress on China’s WTO
Compliance,” p. 68.
52 U.S.-China Economic and Security Review Commission, pp. 5, 79.
53 United States Trade Representative, “2011 Report to Congress on China’s WTO
Compliance,” p. 2. See also Morrison, pp. 24-25.
54 Ibid.
55 United States, House of Representatives, Committee on Ways and Means, “Hearing on
the U.S.-China Economic Relationship,” Written Submission by the Emergency Committee for
American Trade (ECAT), pp. 7-8; See also Morrison, pp. 33-34.
56 Coalition of Service Industries, pp. 24-25.

February 2012

China’s Trade Barrier Playbook: Why America Needs a New Game Plan -

23

The Economic Program

www.ThirdWay.org

57 U.S.-China Economic and Security Review Commission, pp. 35-37.
58 Coalition of Service Industries, pp. 16-21.
59 U.S.-China Economic and Security Review Commission, pp. 5, 79.
60 World Trade Organization, Dispute Settlement Gateway. Accessed December 13, 2011.
Available at: http://www.wto.org/english/tratop_e/dispu_e/find_dispu_cases_e.htm; See also
United States, House of Representatives, Committee on Ways and Means, “Hearing on the
U.S.-China Economic Relationship,” Testimony of Ambassador Demetrios J. Marantis, Office of
the United States Trade Representative, 112th Congress, 1st Session, October 25, 2011, pp. 3-4.
Accessed December 13, 2011. Available at: http://waysandmeans.house.gov/UploadedFiles/
DemetriosTestimonyTrade1030.pdf.
61 Doug Palmer, “U.S. pushes China to explain commercial internet curbs,” Reuters,
October 19, 2011. Accessed November 28, 2011. Available at: http://www.reuters.com/
article/2011/10/19/us-usa-china-internet-idUSTRE79I54320111019; See also U.S.-China
Economic and Security Review Commission, p. 32.
62 According to a study by international trade law scholars, in four of its five WTO cases
between September 2008 and March 2011, China sought to change or undo rules contained
in its WTO Accession Protocol. U.S.-China Economic and Security Review Commission, pp. 5,
34, 79. See also Keith Bradsher, “China Imposes New Tariffs on U.S. Vehicles,” The New York
Times, December 14, 2011. Accessed January 20, 2012. Available at: http://www.nytimes.
com/2011/12/15/business/global/china-imposes-new-tariffs-on-some-vehicles-from-the-us.
html?pagewanted=all. “Kirk Says U.S. Will Not Back Off From Enforcement Despite Chinese
Retaliation,“ Inside U.S. Trade, December 16, 2011, p. 3., print.
63 United States, House of Representatives, Committee on Ways and Means, “Hearing
on the U.S.-China Economic Relationship,” Statement of Chairman Kevin Brady (R-TX),
Subcommittee on Trade, 112th Congress, 1st Session, October 25, 2011.
64 John Ross, “Realities Behind the TransPacific Partnership,” China.org.cn, November 18,
2011. Accessed December 14, 2011. Available at: http://www.china.org.cn/opinion/2011-11/18/
content_23953374.htm.
65 Ernest Z. Bower, “Two Models for Integrating Asia: A Must Win for President Obama,”
Center for Strategic and International Studies, November 9, 2011. Accessed December 14,
2011. Available at: http://csis.org/publication/two-models-integrating-asia-must-win-presidentobama-0.
66 “Ways And Means Presses for New Measure for JCCT Success with China,” Inside U.S.
Trade, November 25, 2011, p. 17.
67 Morrison, pp. 30-32.
68 United States, House of Representatives, Committee on Ways and Means, “Hearing
on the U.S.-China Economic Relationship,” Testimony of Ambassador Demetrios J. Marantis,
Office of the United States Trade Representative, pp. 4-6. USTR’s most recent reports on SPS
and technical barriers cite multiple examples how focused dialogues can succeed in resolving
trade disagreements with China; See also United States Trade Representative, “2010 Report on
Sanitary and Phytosanitary Measures,” pp. 32-37 and United States Trade Representative, “2010
Report on Technical Barriers to Trade,” pp. 69-75.
69 Coalition of Service Industries, p. 19.
70 Judy Battista, “The Rules Are Different, but a Rivalry Remains,” The New York
Times, January 19, 2007. Accessed January 17, 2011. Available at: http://www.nytimes.
com/2007/01/19/sports/football/19colts.html?adxnnl=1&adxnnlx=1326834279fhh4xZUdvtAKzqf6N5pdxg.

February 2012

China’s Trade Barrier Playbook: Why America Needs a New Game Plan -

24

The Economic Program

www.ThirdWay.org

71 Emergency Committee for American Trade, “Benefits of U.S.-China Bilateral Investment
Treaty for the United States,” November 8, 2011. Accessed January 18, 2012. Available at:
http://www.ecattrade.com/#!advocacy.
72 “House Approves Massive Funding Bill, Including USTR Staffing Provisions,” Inside U.S.
Trade, November 18, 2001, p. 18.
73 Eswar Prasad, “China’s Approach to Economic Development and Industrial Policy,”
Brookings Institution, Testimony Before the U.S.-China Economic and Security Review
Commission, June 15, 2011. Accessed December 13, 2011. Available at: http://www.brookings.
edu/testimony/2011/0615_china_economic_development_prasad.aspx.
74 “China Will ‘Protect’ Strong Exports by Defending WTO Rights: Official” Inside U.S.
Trade, December 16, 2011, p. 5.
75 Kurt Kingsley, “Belichick still evading technology and rebukes the idea of iPad playbook
on field,” Faniq.com, November 21, 2011. Accessed November 22, 2011. Available at: http://
www.faniq.com/blog/Belichick-still-evading-technology-and-rebukes-the-idea-of-iPad-playbookon-field-Blog-42222.

February 2012

China’s Trade Barrier Playbook: Why America Needs a New Game Plan -

25

